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Strictly Private and Confidential

Disclaimer
THE INFORMATION CONTAINED IN THIS PRESENTATION IS BEING SUPPLIED AND COMMUNICATED TO YOU ON A CONFIDENTIAL
BASIS SOLELY FOR YOUR INFORMATION AND MAY NOT BE REPRODUCED, FURTHER DISTRIBUTED TO ANY OTHER PERSON, IN
WHOLE OR IN PART, FOR ANY PURPOSE.
This presentation is being communicated in the United Kingdom only to: (a) persons who have professional experience in matters relating to investments falling within Article 19(1) of the
Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (the "Order"); (b) high net worth companies and other bodies falling within Article 49(2) of the Order; or (c)
persons to whom this presentation may otherwise lawfully be distributed (all such persons being referred to as "relevant persons"). This presentation is only directed at relevant persons,
and any investment or investment activity to which this presentation relates is only available to relevant persons or will be engaged in only with relevant persons. Solicitations resulting
from this presentation will only be responded to if the person concerned is a relevant person. Other persons should not act upon this presentation or any of its contents.
The distribution of this presentation in certain jurisdictions may be restricted by law, and persons into whose possession this presentation comes should inform themselves about, and
observe, any such restrictions. Although reasonable care has been taken to ensure that the facts stated in this presentation are accurate and that the opinions expressed are fair and
reasonable, the contents of this presentation have not been verified by reach4entertainment enterprises plc (the "Company") or any other person. Accordingly, no representation or
warranty, express or implied, is made as to the fairness, accuracy, completeness or correctness of the information and opinions contained in this presentation and no reliance should be
placed on such information or opinions. Neither the Company, or any of their respective members, directors, officers or employees nor any other person accepts any liability whatsoever
for any loss howsoever arising from any use of such information or opinions or otherwise arising in connection with this presentation. No part of this presentation, or the fact of its
distribution, should form the basis of or be relied upon in connection with any contract or commitment or investment decision whatsoever. This presentation does not form part of any
offer of securities, or constitute a solicitation of any offer to purchase or subscribe for securities or an inducement to enter into any investment activity.
Recipients of this presentation are not to construe its contents, or any prior or subsequent communications from or with the Company or its representatives as investment, legal or tax
advice. In addition, this presentation does not purport to be all-inclusive or to contain all of the information that may be required to make a full analysis of the Company. Further, the
information in this presentation is not complete and may be changed. Recipients of this presentation should each make their own independent evaluation of the Company and of the
relevance and adequacy of the information in this document and should make such other investigations as they deem necessary.
The securities discussed in this presentation have not been, and will not be, registered under the United States Securities Act of 1933, as amended (the "Securities Act"), or qualified for sale
under the law of any state or other jurisdiction of the United States of America and may not be offered or sold in the United States of America except pursuant to an exemption from, or in
a transaction not subject to, the registration requirements of the Securities Act. Neither the United States Securities and Exchange Commission nor any securities regulatory body of any
state or other jurisdiction of the United States of America, nor any securities regulatory body of any other country or political subdivision thereof, has approved or disapproved of this
presentation or the securities discussed herein or passed on the accuracy of adequacy of the contents of this presentation. Any representation to the contrary is unlawful. Any distribution
of this presentation within the United States including to the press or to persons who are not "accredited investors" (as defined in Rule 501(a) under the Securities Act), or "qualified
institutional buyers" (as defined in Rule 144A under the Securities Act), may constitute a violation of US securities law. By accepting this presentation, the recipient represents and warrants
that they are a person who is either an "accredited investor" or qualified institutional buyer".
This presentation may contain forward-looking statements that reflect the Company's current views and expectations regarding future events. In particular, certain statements with
regard to management's strategic vision, aims and objectives, anticipated reserves and resources and production rates, are all forward-looking in nature. Forward-looking statements
involve risks and uncertainties that could cause actual results to differ materially from those expressed or implied by the forward-looking statements. The Company's actual performance,
results of operations and the development of its business may differ materially from that set out in the forward looking statements in this presentation.
By participating in this presentation and/or accepting any copies hereof, you agree to be bound by the foregoing restrictions and the other terms of this disclaimer.
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Corporate Profile
Company Description (AIM:R4E)

12 month share price performance

reach4entertainment enterprises plc is an entertainment, advertising
and marketing company. The Company provides a wide range of
advertising and marketing services for live and filmed entertainment,
including market research, print production, media strategy, publishing
and sponsorship.

www.r4e.com

Summary
Shares in issue

74.89m

Market Capitalisation

£3.75m

52 Week High

17p

52 Week Low

3.25p

YTD

Source: Morningstar
Shareholder overview
Major Shareholders

-0.25p / -4.76%

Source: Morningstar (at market close 1/3/13)
Operating Divisions
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Theatremerchandise.com is the operating name for Dewynters Advertising Inc.

Amount

Holding %

Stoller Family
Partners LLP

18,927,358

25.27

Webb Asset
Management Ltd

8,685,873

11.60

Herald Investment
management

7,325,000

9.78

Roy Nominees
Limited

6,000,000

8.01

J M Finn Nominees
Limited

5,961,452

7.96

Barclayshare
Nominees Limited

3,446,625

4.60

Source: Capita Registrars
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Board of Directors
• David Stoller, Executive Chairman
Mr. Stoller was appointed to the reach4entertainment enterprises plc board on 16 December 2010. Mr. Stoller began his professional career as an
attorney in 1982. He was a partner and co-head of global project finance for Milbank, Tweed, Hadley & McCloy, LLP where he helped build one
of the world’s largest and most successful project finance practices, participating personally in financings totalling more than $4 billion. At the end
of 1992, Mr. Stoller joined Charterhouse Group International, a large New York City-based private equity firm, as Chairman of its Environmental
Capital Group. In 1993, Mr. Stoller, through the Charterhouse Environmental Capital Group, launched American Disposal Services, an integrated
waste management company that ultimately acquired and consolidated, with $34 million in equity capital, more than 80 waste management
companies. American Disposal had a successful IPO in July 1996 and was sold in 1998 to Allied Waste at a price exceeding $1.1 billion. In August
of 1998, Mr. Stoller left Charterhouse to launch Americana Financial Services, raising over $40 million in private equity capital. Americana (now the
American Wholesale Insurance Group) is currently among the largest private wholesale insurance brokerage in the United States. Mr. Stoller holds
a BA from the University of Pennsylvania, an MA from the Graduate Faculty of the New School for Social Research and a J.D. from Fordham
University School of Law. He is also a graduate of the Harvard Business School Advanced Management Program.

• Shirley Stapleton, Finance Director
Ms. Stapleton is a Chartered Accountant, and has held a variety of finance roles, principally in connection with the airline and brewing industries.
Previous positions include Procurement roles with Gate Gourmet and British Airways Plc, and Corporate Finance and Strategic Development roles
with Air New Zealand and Guinness Brewing Worldwide Ltd. Ms. Stapleton joined reach4entertainment enterprises plc in the capacity of Chief
Finance Officer in March 2010, and was appointed to the Board as Finance Director on 16 December 2010 and as Company Secretary as of 20
April 2011.

• Marcus Yeoman, Non-Executive Director
Mr. Yeoman is currently non-executive director of AIM listed Avisen plc. He is also a non-executive director of three PLUS quoted companies, as
well as holding directorships of a number of private companies which have engaged him principally to assist them with their growth strategies. His
early career started with the formation of three companies in IT infrastructure and distribution, after which he moved into small company broking
and corporate work with Rathbone Stockbrokers Limited and Cheviot Capital (Nominees) Limited. In 1999, he led a management buy-in into a
golf products company with external debt and equity funding. In 2003, Marcus established Springtime Consultants Ltd and has been acting as a
consultant or non-executive director to smaller companies in the high growth sector. He has also assisted a number of quoted companies with
M&A work.

• Richard Ingham, Non-Executive Director
Mr. Ingham has extensive experience of the finance industry having worked at Chase Manhattan Bank for 19 years, as well as ABN Amro where
he was head of the Special Industries Groups in Amsterdam and subsequently Director of Corporate Finance in its London office. He left ABN
Amro in 2002 to establish Glen House Capital Strategies, a corporate finance boutique. Richard has a proven track record in advising on and
raising substantial sums of capital in a wide diversity of industries.
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Founded in 1988, Newman Displays is the UK's
leading large scale outdoor signage, front of
house, marquee display and installation
company. Its clients include major West End
theatre productions, leading film companies,
cinemas and major global events.

Dewynters, founded in 1876, is a global market leader in full-service live
entertainment marketing, branding and advertising. The company
provides marketing, design, advertising, promotions, digital media and
merchandise services to the theatre industry.

SELECTED
CLIENTS

WHAT WE DO

London operations – Dewynters and Newman Displays

H1 2012
FINANCIAL
PERFROMANCE

Dewynters and Newman Displays H12012 Revenue - £15.7m

Dewynters and Newman Displays H12012 EBITDA - £1.1m
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Established in 1996, SpotCo is a world-leading
theatrical marketing agency that also services
clients across opera, dance, music, galleries,
museums and live events.

Founded in 1983, Theatremerchandise.com is the official in-theatre
merchandising operation for some of the biggest theatrical productions
on Broadway. The company produces a wide variety of merchandise,
promotional items, souvenir brochures and programmes.

SELECTED
CLIENTS

WHAT WE DO

New York operations – SpotCo and Dewynters Advertising Inc.

H1 2012
FINANCIAL
PERFROMANCE

SpotCo and Dewynters Advertising H12012 Revenue – US$29.4m

SpotCo and Dewynters Advertising H12012 EBITDA – US$0.4m
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5

Restructuring – Measured progress, reshaped business
2 Feb 2010 – Disposal of
Optimal Wealth
Management for a total
consideration of £1.5m

14 Feb 2011 – Disposal of
loss making Finishing Touch
for £100,001 plus deferred
consideration

19 May 2011 – Disposal of
First Artist Sport for £1 plus
deferred consideration;
Jon and Phil Smith leave
Company Board

12 February 2010 – Disposal
of First Artist Management
for a total consideration of
£200,000

Disposals
2010

Corporate
events

2011

8 Dec 2010 - £2.5m
investment from Pivot
(£1.1m share subscription,
£1.4m unsecured loan
facility)

2012

24 Feb 2011 –
Placing raises
£2m

16 Dec 2010 – David Stoller
appointed Executive
Chairman; Shirley Stapleton
joins Board as Finance
Director

5 Oct 2011 – Launch of
Pivotal Interactive,
leveraging Group’s
existing digital and social
media capabilities

30 March 2011 – Placing,
led by Nigel Wray, raises
£2m; £1.4m loan from Pivot
coverted to equity; new
£14.8m RCF

12 Sept 2012 – Interim
Results – Return to
profitability at EBITDA
level; EBITDA of £0.4m

11 May 2012 – Name
change to
reach4entertainment
Enterprises plc
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Delivering on strategic priorities
Two-year period of extensive
restructuring with all non-core assets
disposed resulting in a streamlined, more
focussed business

Focus now turns to harnessing
strengths of core theatre
marketing businesses and
returning them to growth

Cost conscious culture now firmly
ingrained throughout Group business

Maintain cost conscious culture,
reduce central costs and net
debt

Divisional management teams vastly
experienced and highly respected within
their markets

Leverage strength of
management expertise and
market knowledge to exploit
growth opportunities as they arise

Actively seek new routes for business
expansion and revenue growth

Interactive division, Licensing
division and New York based
Events and Sponsorship division
all recently launched

Established businesses with market-leading positions and well respected management
teams leaves r4e well positioned to exploit growth potential in the medium-term
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Well placed in growing markets
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• Positive trends in both key territories – London and New York – in terms of gross box office takings and
new production openings, the latter being a key revenue driver for the Group
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H1 2012 Highlights

• Results that reflect substantial operational progress Group has made
following extensive restructuring in 2012
―

Streamlined core business centred around two market-leading companies in
Dewynters and SpotCo

―

Increasingly integrated approach to marketing services to clients on a
transatlantic basis

―

Continued commitment towards overhead reduction

―

Commitment to leveraging core skills and key relationships Group-wide to exploit

emerging opportunities in associated sectors
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Financial Summary and H1 2012 Results
£m

Unaudited six months
to 30 June 2012

Unaudited six months
to 31 May 2011

34.3

39.4

(25.1)

(30.5)

9.1

8.8

Administrative expenses

(9.2)

(9.5)

Operating (loss) / profit

(0.1)

(0.7)

Net finance costs

(0.4)

(0.3)

Loss before tax

(0.4)

(1.0)

0.1

0.1

(0.3)

(0.9)

-

-

(0.3)

(0.9)

(0.47p)

(1.78p)

Revenue
Cost of sales

Gross Profit

Taxation
Loss from continuing operations
Discontinued operations
Loss for the period
Loss per share from contd. operations

• Return to profitability at EBITDA level; Adjusted EBITDA (before exceptional administrative expenses)
increased 83 per cent to £0.5m (H1 2011: £0.3m)
• Reduced loss before tax of £0.4m, an improvement of £0.6m against losses of £1.0m in H1 2012
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Segmental Financial Information
£m

Unaudited six months
to 30 June 2012

Unaudited six months
to 31 May 2011

Revenue

Revenue

Profit

Profit

NY Operations 1

18.5

0.3

24.7

1.1

London Operations 2

15.7

1.1

14.7

0.4

Head Office

-

(0.9)

Group Total

34.3

0.5

(1.2)
39.4

0.3

Exceptionals, depreciation & amortisation

(0.6)

(1.0)

Operating Loss

(0.1)

(0.7)

Net finance costs

(0.4)

(0.3)

Loss before tax and discontinued operations

(0.4)

(1.0)

1

NY Operations: SpotCo and DAI

2

London Operations: Dewynters and Newman Displays

• Strong performance from London operations offset by weaker performance from NY operations, a
trend the Group is seeking to reverse in H2
• Reduction in central costs, with management focussed on further reduction in H2 2012
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Balance Sheet
30 June 2012

31 May 2011

Non-Current Assets

18.8

20.9

Current Assets

9.9

8.8

Total Assets

28.7

29.8

Current Liabilities

(13.7)

(11.7)

Non-Current Liabilities

(16.4)

(17.6)

Total Liabilities

(30.1)

(29.3)

Net (Liabilities) / Assets

(1.4)

0.5

£m

• Company maintains a strong relationship with its lenders, Allied Irish Bank (“AIB”) and has recently

agreed a set of financial covenants with AIB in relation to the Company's £14.8 million revolving credit
facility; the covenants take effect from 31 December 2012 and remain in place for the duration of the
RCF, which matures in May 2015
• Current Liabilities include provision of £2.7m in relationship to final earn out payment due to vendor of

SpotCo ; a debt repayment agreement was entered into on 14 November 2012
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Recent Events - SpotCo earn out agreement, Placing and
Directors Share Subscription
• 14 Nov 2012 - Company entered into a debt repayment agreement with Mr
Drew Hodges, the vendor of SpotCo, restructuring the outstanding debt of
US$4.2m relating to the Company's acquisition of SpotCo in 2008
―

US$0.2m was repaid in cash on signing the Agreement;

―

US$3m to be repaid in 12 quarterly instalments of US$0.25m each starting on 1 January
2013

―

Once the US$3m has been repaid, the Company has the right to require the remaining
US$1 million due to be satisfied by a subscription for Ordinary Shares

―

Drew Hodges remains as SpotCo CEO and confirmed his commitment to the business

• 12 Oct 2012 - £0.35m raised from existing shareholders through Placing

• 26 Nov 2012 – Directors subscription for new shares raising £75,000
Recent actions have strengthened the Company’s balance sheet and provided clarity on
issues surrounding long-term liabilities; SpotCo debt repayment agreement demonstrates
Company’s confidence with regard to short to medium- term cash generation
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Recent Trading Update – 28 January 2013 - Highlights
• Strong H2 performance ensuring r4e will report a profit for the year ended 31
December 2012
―

Healthy performance from Dewynters augmented by strong performance from
Newman Displays

―

Solid performance from SpotCo with a positive profit contribution despite challenging
market conditions

―

Impact of restructuring action beginning to show; Head Office overheads reduced by

c. £2m
―

Reorganisation of loss-making New York based Dewynters Advertising Inc; expected to
produce modest future profit

• Confident r4e will continue to make progress throughout 2013
―

Dewynters and SpotCo both have strong slate of new shows

―

Reach4events has made a positive start; other new initiatives advancing
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Summary – Outlook and Prospects

• Restructuring action completed; streamlined business with renewed focus
• Strategic focus on three distinct areas:
―

Harness strengths of core theatre marketing businesses to further develop marketleading positions by driving integration on transatlantic basis

―

Maintain cost-conscious culture and, where possible, eliminate further costs,
particularly from Group centre

―

Leverage core skill set to exploit opportunities in associated market sectors

• Group trading profitably at EBITDA level and confident of returning to full
profitability in the short-term

With restructuring activity completed and each of our operating divisions holding
market leading positions, r4e is well placed to embark on a period of sustained growth
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Contacts

reach4entertainment enterprises plc - +44 20 7993 0000
• David Stoller, Executive Chairman – dstoller@r4e.com
• Shirley Stapleton, Finance Director - sstapleton@r4e.com
First Columbus - +44 20 3002 2070
• Katrina Perez - katrina@first-columbus.com
• Kelly Gardiner - kelly.gardiner@first-columbus.com
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